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In the past two years, car, truck, heavy equipment, and RV dealers have
been weathering the worst economic storm in recent memory. Finally,
however, there are some signs that the storm is breaking and better
"weather" is on the way. 

But there is another storm that's brewing, and for many dealers, given the
recent decline in real property and dealership values, historically low
interest rates, historically low capital gains tax rates, and threatened
legislative changes that would restrict the ability to discount certain sales
between related parties after 2010, this may be the year of the "perfect
storm" that is, the ideal time to transition your dealership or dealership real
estate to the next generation. 

If you have been planning to sell or transfer your dealership or real
estate to your family's next generation or to management as part of
an overall business succession strategy, 2010 is the year to act. 

The 2010 capital gains tax rates of 15% are scheduled to increase
to 20% in 2011, and ordinary income tax rates will rise to as high as
39.6%. 

Dealership and real estate values can be locked in now at historical
lows, which means an appreciating asset (the dealership or
dealership property) can be removed from your estate. 

For those transferring less than majority interests, 2010 may be the
last year to take advantage of minority and marketability discounts
between related parties, as legislative changes in 2011 may
threaten the ability for families to take advantage of these economic
realities for sale or gifting purposes. 

Finally, required IRS interest rates on loans between related parties
are below 3% for loans of 9 years or less, which may allow the
second generation or management to afford a purchase that was
previously out of reach due to cash flow constraints. Low required
interest rates and low capital gains rates also mean that a sale over
time can occur, with the seller paying a lower tax on the sale.

If you've been considering a transfer of some or all of your dealership or
real property as part of your succession plan, now is the time to talk to
your Moss Adams Dealer Services Group representative 2010 may be the
year of your perfect storm! 

For more information,
please contact one of
our dealer services
partners below. 

All Regions 
Bob Hinton
CPA, Niche Chair 
Tacoma, WA 
253-284-5232 

Western Washington

Dan Cheyney
CPA, Partner 
Everett 
425-303-3188 

Sid Tobiason
CPA, Partner 
Everett 
425-303-3193 

Mark Fitzpatrick
CPA, Partner 
Seattle 
206-302-6435 

Eastern Washington 
Scott Martin
CPA, Partner 
Spokane 
509-777-0183 

Northern Oregon 
Matt Solomon
CPA, Partner 
Portland 
503-478-2161 
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and Northern
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We're here to help. Please contact a Moss Adams tax professional if you
have any questions. 

Click here for past Flash Newsletters, Articles and Publications. 

Moss Adams LLP is the largest accounting firm headquartered in the West
and the 11th largest in the United States. 

www.mossadams.com/industries/dealerservices 

You have received this message because of your affiliation with Moss Adams. You can change
your subscriptions or unsubscribe anytime via the link at the bottom of each email. 

California 
Jack Baker
CPA, Partner 
Medford 
541-282-2047 

Kelly Porter
CPA, Partner 
Medford 
541-282-22029 

Southern California 
Scott Swearingen
CPA, Partner 
Irvine 
949-221-4025 

Arizona 
Stephan King
CPA, Partner 
Phoenix 
480-366-8340 

New Mexico 
Valerie Allen
CPA, Partner 
Albuquerque 
505-878-7233 

Valuation Services 
Diane Anderson
Murphy
ASA, Senior Manager 
Seattle, WA 
206-302-6523 

Recreational
Vehicles/Marine 
Stephan King
480-366-8340 

To ensure compliance with requirements imposed by the IRS, we inform
you that any U.S. federal tax advice contained in this document is not
intended or written to be used, and cannot be used, for the purpose of (i)
avoiding penalties under the Internal Revenue Code, or (ii) promoting,
marketing, or recommending to another party any transaction or matter
that is contained in this document.

To change your subscriptions or unsubscribe, please email:

sonya.jones@mossadams.com • Moss Adams LLP
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